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Figure 1. Conceptual Framework of Lending to Underserved Markets
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Mission Statement : _ MisSION STATEMENT

The Navajo Partnership for Housing, Inc. was
created in 1996 as 501(¢)(3) nonprofit corporation to
provide creative opportunities for private home
ownership on the Navajo Nation. NPH exists to
“help Navajo families build or buy a home.”

Chattanooga Neighborhood
Enterprise, Inc’s. Statement of
Mission is...

Chattanooga Neighborhood Enterprise, Inc. is a private,
non-profit organization created in 1986 to develop, finance,
renovate and manage affordable housing for Chattanooga
Chaves Jolin, Director, COBG Program, Navajo Nation, Window Rock, Arizona and Hamilton County's low-to-moderate income citizens.
Jerry Spurlin, Chief Financial O fficer. Gallup Federal Savings Bank, Gallup, New Mexico Its mission is to pl‘l’)vid(‘f the ﬂl}pﬂl"ttlllit}' for all
Loretta Nez, Attorney at Law, Navajo Mation Dept. of Justice, Window Rock, Arizona Chattanoogans to have decent, fit and affordable housing.
Jermifer Hatathlie, Branch Manager, Morwest Bank-Window Rock, Arizona
Denis Tsosie, Train Operator, Salt River Project, Page, Arizona
Clarence Roelewsil Prooram Director. Navaio Ultah Commission. Aneth. Utah
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Presentando el Programa
Neighborhood Advantage 1-2-3™

iAHORA SER DUENO DE UNA CAsA
ES TAN FaciL como 1-2-3
Fonga 2 mds clientes en su propia casa con nuestra nueva apeidn 1-2-3 a precio

razanable. ., menos ingreses para calificar y menos dinero en efectivo para cerrar,

» Opciones de bajo pago inicial — Atralga a mds clientes informandoles
faca il 1 o ol o

Introducing rhe
Neighborhood Advantage [-2-3"

Now OWNING A HOME 1S AS Easy as 1-2-3!

Ful more customers into homes with our new affordable [-2-3
option.. less income (o gqualify and less cash to close.

& Low down-payment options — Attract more customers with
less cash 1o close;
1% from a gilt or grant and just
2% from vour customer, er
FI% from your cuslomer

panded 33/41 debt ratios — Help more customers qualify and
afford more home.
» Free homebuyer edueation — Help your customers understand
more about the home buying process
» Automatic debit — Convenience of having monthly payments
autonetically dedicted from your customers’ checking account.

And far a limited time, your customers can enjoy these
additional savings:
» Bank fees waived up to $1.000!%

Call your BankAmerica Mor(g loaen officer today For more details about
our 1-2-3 aption and other Neighborhood Advantage programs.

BankAmerica Rates, terms, and condilians are subject to change without nofice,
e THIS INFORMATION IS INTENDED FOR MORTGAGE AND
BankAmerica Mongage REAL ESTATE PROFESSIONAL USE ONLY AND SHOULD
T MOT BE DISTRIBUTED OR SHOWN TO CONSUMERS OR

3t A OTHER THIRD PARTIES.

rerica’s oldest
African-American

savings bank.

BEREAN

FEDERAL SAVINGS BANK
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Fair Lending Fair HO“Sing.
sl ol It’s YourRight.
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| {C/osing The Gap:}

HOME LOANS

KnowThe Law. |
We Can Help!

THAEES
Asian - Americans for Equality

FEDERAL RESERVE BANK OF BosToN
. 111 DBivision 3¢,
g Hew York, NY 10002 . . .
Tel: (212) 964-6023

40-34 Main Streat
Flushing NY 11354

Tel.: (718) 539-7230







EMERGING MARKETS

The Potential and Limitations of Mortgage
Innovation in Fostering Homeownership
in the United States
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